
 

1 

 

 

 

 

 

 

ANAERGIA INC. 

MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION  

AND RESULTS OF OPERATIONS 

FOR THE THREE AND SIX MONTHS ENDED JUNE 30, 2022, AND 2021 



 

2 

Table of Contents 

Table of Contents 
HIGHLIGHTS 3 

BUSINESS OVERVIEW 4 

RECENT DEVELOPMENTS 8 

COVID-19 IMPACT ON OUR BUSINESS 10 

KEY COMPONENTS OF RESULTS OF OPERATIONS 11 

RESULTS OF OPERATIONS 12 

RECONCILIATION OF NET EARNINGS (LOSS) TO EBITDA AND ADJUSTED EBITDA 16 

STATEMENT OF FINANCIAL POSITION 16 

CAPITAL MANAGEMENT 16 

ANALYSIS OF CASH FLOWS 18 

CONTRACTUAL OBLIGATIONS 18 

OFF-BALANCE SHEET ARRANGEMENTS 18 

RELATED PARTY TRANSACTIONS 18 

FINANCIAL OUTLOOK 19 

OUTSTANDING SHARES DATA 19 

QUARTERLY INFORMATION   

RISKS AND UNCERTAINTIES 19 

DISCLOSURE CONTROLS AND PROCEDURES AND INTERNAL CONTROL OVER 

FINANCIAL REPORTING  19 

CRITICAL ACCOUNTING ESTIMATES AND JUDGEMENTS 20 

FINANCIAL INSTRUMENTS 20 

FUTURE ACCOUNTING POLICY CHANGES 21 



 

1 

MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND 

RESULTS OF OPERATIONS 

This management’s discussion and analysis of financial condition and results of operations (“MD&A”) for the three- and six-

month periods ended June 30, 2022 and 2021 is prepared as of August 15, 2022 and provides information concerning our 

financial condition and results of operations. This MD&A should be read in conjunction with the Company’s unaudited 

condensed consolidated interim financial statements as at and for the three and six-month periods ended June 30,2022 and 

2021 (the “Q2 Interim Financial Statements”) and the Company’s audited annual consolidated financial statements as at 

December 31, 2021 and for the years ended December 31, 2021 and 2020 (the “2021 Annual Financial Statements”), together 

with the related notes thereto. The financial information presented in this MD&A is derived from the Q2 Interim Financial 

Statements, which have been prepared in accordance with International Financial Reporting Standards (“IFRS”) as issued 

by the International Accounting Standards Board (“IASB”). 

 

All amounts in this MD&A are in thousands of Canadian dollars except where otherwise indicated. References to the 

“Company”, “Anaergia”, “we”, “us” or “our” refer to Anaergia Inc. and its subsidiary entities, on a consolidated basis. 

References to “Q2 2022” are to our fiscal quarter for the three months ended June 30,2022 and references to “Q2 2021” are to 

our fiscal quarter for the three months ended June 30,2021. References to “YTD 2022” are to the six months ended June 30, 

2022 and references to “YTD 2021” are to the six months ended June 30, 2021. References to “Fiscal 2023” are to the fiscal 

year ending December 31, 2023, references to “Fiscal 2022” are to the fiscal year ending December 31, 2022, references to 

“Fiscal 2021” are to the fiscal year ended December 31, 2021 and references to “Fiscal 2020” are to the fiscal year ended 

December 31, 2020. 

  

Additional information about the Company, including its annual information form for the year ended December 31, 2021 (the 

“Annual Information Form”) and management information circular dated May 5, 2022 (the “Circular”), is available on 

SEDAR at www.sedar.com. The Company’s subordinate voting shares are listed for trading on the Toronto Stock Exchange 

(“TSX”) under the symbol “ANRG.”  

 

CAUTIONARY NOTE REGARDING FORWARD-LOOKING INFORMATION 

This MD&A contains “forward-looking information” within the meaning of applicable securities laws. Forward-looking 

information may relate to future plans, expectations and intentions, results, levels of activity, performance, goals or 

achievements, the future impact of the novel coronavirus (“COVID-19”) pandemic or other future events or developments and 

may include information regarding our financial position, business strategy, growth strategy, budgets, operations, financial 

results, taxes, dividends, plans and objectives. Particularly, information regarding our future results, performance, 

achievements, prospects or opportunities or the markets in which we operate is forward-looking information. In some cases, 

forward-looking information can be identified by the use of forward-looking terminology such as “may”, “will”, “would”, 

“should”, “could”, “expects”, “plans”, “intends”, “trends”, “indicates”, “anticipates”, “believes”, “estimates”, “predicts”, 

“likely” or “potential” or the negative or other variations of these words or other comparable words or phrases. In addition, any 

statements that refer to expectations, intentions, projections or other characterizations of future events or circumstances contain 

forward-looking information. Statements containing forward-looking information are not facts but instead represent 

management’s expectations, estimates and projections regarding future events or circumstances. Forward-looking statements 

in this MD&A include, among other things, statements relating to the potential impact of the COVID-19 pandemic on our 

business, financial condition and results of operations; expectations regarding our revenue, expenses and operations; 

expectations regarding industry trends, overall market growth rates and our growth rate; the expected financial performance of 

the Rialto Bioenergy Facility (the “RBF”) following the commencement of operations; our business plans and growth 

strategies; our competitive position in our industry, including anticipated trends and challenges in our business and the markets 

in which we operate; our assessments of, and outlook for, Fiscal 2022 and Fiscal 2023, including revenues and Adjusted 

EBITDA; and intentions with respect to the implementation of new accounting standards. In addition, the Company’s near-

term financial outlook is considered forward-looking information. See “Financial Outlook” below. 

 

Forward-looking information is necessarily based on a number of opinions, assumptions and estimates that we considered 

appropriate and reasonable as of the date such statements were made. It is also subject to known and unknown risks, 

uncertainties, assumptions and other factors that may cause our actual results, level of activity, performance or achievements 

to be materially different from those expressed or implied by such forward-looking information, including but not limited to 

the risk factors described under “Risks and Uncertainties” in this MD&A. Additional risks and uncertainties are discussed in 

the Company’s materials filed with the Canadian securities regulatory authorities from time to time, including the Annual 

Information Form and the Circular. Certain assumptions in respect of our ability to build our market share and our growth 

outlook; our ability to retain key personnel; our ability to maintain and expand geographic scope; our ability to enter into 
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feedstock, offtake arrangements and engineering, procurement and construction contracts of acceptable terms; our ability to 

maintain good relationships with our customers and suppliers; our ability to execute on our expansion plans; our ability to 

execute on additional acquisition opportunities; our ability to obtain or maintain existing financing on acceptable terms; 

currency exchange and interest rates; the impact of competition; the changes and trends in our industry or the global economy; 

our estimated contracted revenue and revenue from our build-own-operate (“BOO”) assets operating at full capacity during 

their useful life; operations and maintenance cost estimates; conventional levels of contingency, start-up costs and reserves; 

capital costs remaining steady; the timely construction of facilities; and the continuation of legislation and regulation favouring 

landfill diversion and environmental attributes for renewable natural gas (“RNG”) are material factors underlying forward-

looking information and management’s expectations. 

 

The purpose of the forward-looking statements in this MD&A is to provide the reader with a description of management’s 

current expectations regarding the Company’s financial performance and may not be appropriate for other purposes. There can 

be no assurance that such information will prove to be accurate, as actual results and future events could differ materially from 

those anticipated in such information. Accordingly, readers should not place undue reliance on forward-looking information, 

which speaks only to opinions, estimates and assumptions as of the date made. To the extent any forward-looking information 

in this MD&A constitutes future-oriented financial information or financial outlook, within the meaning of applicable securities 

laws, such information is being provided to demonstrate the potential of the Company and readers are cautioned that this 

information may not be appropriate for any other purpose. Future-oriented financial information and financial outlook, as with 

forward-looking information generally, are based on current assumptions and subject to risks, uncertainties and other factors. 

Furthermore, unless otherwise stated, the forward-looking statements contained in this MD&A are made as of the date of this 

MD&A, and we have no intention and undertake no obligation to update or revise any forward-looking statements, whether as 

a result of new information, future events or otherwise, except as required under applicable securities laws in Canada. The 

forward-looking statements contained in this MD&A are expressly qualified by this cautionary statement. 

 

NON-IFRS MEASURES AND INDUSTRY METRICS 

This MD&A makes reference to certain non-IFRS measures and industry metrics. These measures are not recognized measures 

under IFRS and do not have a standardized meaning prescribed by IFRS and are therefore unlikely to be comparable to similar 

measures presented by other companies. Rather, these measures are provided as additional information to complement IFRS 

measures by providing further understanding of our results of operations from management’s perspective. Accordingly, these 

measures should not be considered in isolation or as a substitute for analysis of our financial information reported under IFRS. 

We use non-IFRS measures and industry metrics, including “Adjusted EBITDA”, “Development Pipeline”, “EBITDA”, 

“EBITDA Build Cost Multiple”, “Run-Rate EBITDA” and “Revenue Backlog” to provide investors with supplemental 

measures. Management also uses non-IFRS measures internally in order to facilitate operating performance comparisons from 

period to period, prepare annual operating budgets and assess our ability to meet our future debt service, capital expenditure 

and working capital requirements. Management believes these non-IFRS measures and industry metrics are important 

supplemental measures of operating performance because they eliminate items that have less bearing on operating performance 

and highlight trends in the core business that may not otherwise be apparent when relying solely on IFRS measures. 

Management believes such measures allow for assessment of our operating performance and financial condition on a basis that 

is more consistent and comparable between reporting periods. We also believe that securities analysts, investors and other 

interested parties frequently use non-IFRS measures in the evaluation of issuers. 

 

“Adjusted EBITDA” is defined as EBITDA adjusted for our normalized proportionate interest in our BOO assets and one-

time or non-recurring items, stock-based compensation expense, asset impairment charges and write downs, gains and losses 

for equity accounted investees, gain on equity method adjustment, significant one-time provisions, foreign exchange gains or 

losses, restructuring costs, ERP customization and configuration costs, litigation and other claims settlements, gains and losses 

resulting from changes in certain balance sheet valuations (such as derivatives and warrants), acquisition costs and costs related 

to our initial public offering, including estimated incremental auditing and professional services costs incurred in connection 

with our initial public offering. 

 

“Development Pipeline” is defined as the overall project development pipeline over which the Company has visibility. 

 

“EBITDA” is defined as net income before finance costs, taxes and depreciation and amortization. 

“Revenue Backlog” is defined as the balance of unrecognized, undiscounted, consolidated revenues from signed contracts in 

our Capital Sales and Services segments and from our BOO assets that are operational, under construction or financially closed 

over their remaining useful life. We have conservatively modelled for only 20 years of revenue out of the useful life of the 

BOO assets. 
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“Run-Rate EBITDA” is defined as the expected EBITDA to be generated by a BOO asset corresponding to a full year of 

operations at full capacity. Our calculation of Run-Rate EBITDA is based on certain estimates and assumptions and should not 

be regarded as a representation by us or any other person that we will achieve such operating results. Prospective investors 

should not place undue reliance on our Run-Rate EBITDA and should make their own independent assessment of our future 

results or operations, cash flows and financial condition. See “Cautionary Note Regarding Forward-Looking Information” and 

“Risks And Uncertainties”. See “Reconciliation of Non-IFRS Measures” for a reconciliation of certain of the foregoing non-

IFRS measures to their most directly comparable measures calculated in accordance with IFRS. 

 

HIGHLIGHTS 

• For the three months ended June 30, 2022, revenue of $42,181 increased 57%, or $15,359, compared to Q1 2021 (Q1 

2021: $26,822). For the six months ended June 30, 2022, revenue of $77,797 increased 40%, or $22,376, compared 

to YTD 2021 (YTD 2021: $55,421). These increases were driven mainly by Capital Sales projects under execution in 

the Europe, Middle East and Africa (“EMEA”) market. 

 

• Construction or upgrades continued on nine BOO assets in Q2 2022. Two Italian BOO facilities (Easy Energia 

Ambiente and Calimera Bio) have been commissioned during YTD 2022, and additional Italian BOO facilities are 

expected to be commissioned in the second half of Fiscal 2022. In Denmark, construction continues through Fiscal 

2023 on what is expected to be that country’s and one of the world’s largest biogas facilities, with Phase 1 of the 

project expected to be completed in late Fiscal 2022. 

• Anaergia received multiple awards during Q2 2022: the RBF in Rialto, California, received the Distinction Award for 

Wastewater Project of the Year at the Global Water Awards 2022 and Sustainable Development Technology Canada 

(SDTC) named Anaergia in its inaugural list of Canada’s Sustainability Changemakers. 

• On May 12, 2022, we announced that we signed a design-build agreement with the Town of Petawawa, Ontario to 

upgrade the existing anaerobic digesters located at Petawawa’s Water Pollution Control Plant (“WPCP”) using our 

Omnivore™ system to process biosolids from its wastewater treatment operations along with organics from the 

municipal solid waste stream. The digesters will then produce biogas that will be used to fuel a combined heat and 

power engine, reducing WPCP’s dependence on fossil energy supplied by utilities, and reducing its operating costs. 

This will be the first ever full-scale co-digestion facility in Canada that makes use of existing wastewater 

infrastructure, similar to Anaergia's SoCal Biomethane facility in the US.  

 

• On June 9, 2022, Anaergia released its 2021 Sustainability (ESG) Report. The report highlights Anaergia’s ESG 

achievements for Fiscal 2021, including a net total of 465,000 tonnes (CO2e) of greenhouse gas emissions that 

Anaergia projects helped avoid, which is approximately 41 times more than what the Company’s operations produced.  

• On June 17, 2022, Anaergia held its first annual meeting of shareholders. Each of the nominee directors listed in the 

Circular was elected as a director and KPMG LLP was re-appointed as the external auditor of Anaergia. 

• Subsequent to Q2 2022, Anaergia signed multiple capital sale contracts, including a contract to supply our industry-

leading organic waste treatment solutions to the joint venture selected by Singapore’s National Environment Agency 

(“NEA”) for its Tuas Nexus Integrated Waste Management Facility (“Tuas Nexus”) Engineering, Procurement and 

Construction Package 2 (“EPC2”) contract. EPC2 contract will include a 400-tonne-per-day Food Waste Treatment 

Facility (“FWTF”), which Anaergia will design and build using its industry-leading waste treatment technologies. 

The construction of this FWTF will be a key step towards realizing Singapore’s vision of becoming a zero-waste 

economy and will be Singapore's primary facility for the treatment of source-segregated food waste. Tuas Nexus will 

be Singapore’s first integrated water and solid waste treatment facility that co-digests food waste and water sludge.   
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Financial Highlights (in thousands)   

 

   

Three months ended 

June 30,   

Six months ended 

June 30,  

   2022   2021 Restated   2022   2021 Restated  

Revenue   42,181    26,822    77,797    55,421  
Cost of sales   34,198    20,842    62,471    41,735  

Gross profit   7,983    5,980    15,326    13,686  

             
Net income (loss)   (19,653 )   1,207    (36,043 )   (4,168 ) 

Net income (loss) per share   (0.11 )   (0.19)    (0.26 )   (0.45 ) 

             
Weighted average # of shares   63,268,404    18,090,368    61,128,391    16,495,872  

             

EBITDA*   (18,291 )   2,302    (30,683 )   (2,744 ) 
Adjusted EBITDA*   (3,304 )   170    (5,593 )   842  

 
* See “Non-IFRS Measures and Industry Metrics”. 

BUSINESS OVERVIEW 

Our Business 

Anaergia is an integrated waste-to-value platform. It was created to eliminate a major source of greenhouse gases (“GHG”) by 

turning organic waste into RNG, clean water and natural fertilizer through the use of proprietary technologies. Anchored with 

a proven track record of delivering innovative projects, Anaergia is uniquely positioned to provide integrated solutions to 

today’s most pressing resource recovery challenges using a broad portfolio of proven technologies and multiple project delivery 

methods.  

 

Formed in 2007, Anaergia was built on the foundations of acquired technology companies specializing in processing and 

treating organic waste, together with a highly capable and experienced acquired companies. Continued investments in 

innovation and execution capabilities allow us to deliver facilities that divert waste, reduce life cycle costs, create new revenue 

streams and maximize renewable energy output.  

 

Our business model involves the development of technologies and services used to design, build, own, operate and finance 

projects that process organic waste into valuable resources. We focus on the three largest sub-sectors of this market, principally 

solid waste, wastewater and agricultural waste, as these account for the largest reliable sources of waste creation and benefit 

from significant existing infrastructure. 

 

Anaergia is one of the world’s only companies with a proprietary portfolio of end-to-end solutions that integrates solid waste 

processing as well as wastewater treatment with organics recovery, high-efficiency anaerobic digestion, RNG production and 

recovery of fertilizer and water from organic residuals. The combination of these technologies enhances carbon-negative 

biogas, clean water and natural fertilizer production, utilizes a minimized footprint and lowers waste and wastewater treatment 

costs and GHG emissions. 

 

Anaergia is headquartered in Burlington, Canada and has operations in North America, Asia, Africa and Europe. Our 

technologies have been deployed at resource recovery facilities in over 17 countries worldwide, including at over 230 facilities 

since 2010. During the last two years, we have built or are in the process of building three of the largest biogas facilities in the 

world. 

 

Business Segments 

We report our operating results in the following three reportable segments:  

1. Capital Sales. Our Capital Sales segment consists of technology packaged solutions and services to third 

party customers, predominantly municipalities and project developers, and includes engineering services, 

proprietary product sales, engineering procurement and construction contracts, or a combination thereof.  

2. Services. Our Services segment offers third-party operation and maintenance (“O&M”) and field service 

contracts, generally 5-10 years in length, with customers that typically include municipalities and project 

developers that utilize our technology solutions.  
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3. BOO. Our BOO segment builds, owns and operates greenfield or brownfield facilities that are expected to 

generate high margin revenues and long-term predictable cash flows.  This segment capitalizes on our ability 

to acquire and retrofit existing infrastructure and bypass lengthy permitting processes.  

 

Geographical Operations 

Globally, there are over two billion tons of waste sent to landfills each year, creating significant GHG emissions as organic 

materials decompose. A growing global awareness about landfill constraints and increased focus on mitigating climate change 

are driving governments and municipalities to adopt organics diversion regulations around the globe. Anaergia targets markets 

that benefit from supportive regulatory regimes and readily available feedstock supplies and that provide the ability to utilize 

existing infrastructure. With our differentiated set of integrated resource recovery solutions and flexible delivery models, 

Anaergia is uniquely positioned to capitalize on this global opportunity. The Company’s global presence consists of eight office 

locations and two manufacturing facilities that have helped deploy our technologies at resource recovery facilities in over 17 

countries worldwide, including at over 230 facilities since 2010. 

The Company’s core markets and revenue sources are in North America and Europe where we take advantage of the opportunity 

created by regulations that drive organics diversion and encourage the use of anaerobic digestion (“AD”) to process organic 

waste and produce RNG. In other markets, Anaergia sells integrated solutions to waste management companies where BOO 

assets are typically less attractive.  

We report our operating results in the following three geographical areas: 

1. North America: In North America, our core market is in California, where we have nine reference projects. 

One of our references, the RBF, is the largest organic waste processing AD facility in North America.  

2. EMEA: In the EMEA region, we have focused on the Italian market due to its strong regulatory support and 

robust natural gas infrastructure. Outside of Italy, we are focused on the UK, Germany, the Netherlands, and 

Denmark. 

3. Asia Pacific (“APAC”): In the APAC region, we have focused on the mature markets of Singapore, 

Australia, Korea and Japan. Our APAC headquarters in Singapore is currently executing projects in China, 

Taiwan, Singapore and Japan and has a robust incremental pipeline of key Capital Sales projects in the APAC 

region. 

Strategy 

Anaergia is driven to innovate by providing its stakeholders a sustainable world for the next generation. Our strategic vision is 

clear: to provide complete, integrated resource recovery solutions globally. Underpinned by a robust market, and regulatory 

and environmental tailwinds, Anaergia is uniquely positioned to benefit from the growing demand for sustainable waste 

solutions. The Company’s products and services respond to regulatory and customer demand for sustainable waste management 

services that are superior to landfilling and composting while providing carbon negative fuel, thereby reducing GHG emissions. 

Anaergia is focused on providing cost effective and sustainable solutions that leverage our experience with project development 

and execution and our growing network of owned infrastructure. Key elements of our growth strategy are set out below.  

Pursue Organic Growth and Continue To Build Our BOO Segment 

Anaergia leverages the breadth of its geographic footprint, invests in innovative solutions and centers decisions around the 

Company’s values to deliver unparalleled and sustainable results. We plan to grow primarily by leveraging our core expertise 

in developing, building, selling, operating, maintaining, and owning waste-to-value integrated solutions, proprietary technology 

and infrastructure to reach additional customers in our target markets. To achieve this goal, we plan to open additional local 

offices in the regions we currently serve, hire additional sales personnel, and expand geographically by opening offices in 

regions we do not currently serve in the United States, Europe and Asia.  

The Company has one of the largest and most technologically diverse project portfolios in organic waste-to-value industry, 

with a $4.6 billion Revenue Backlog consisting of mostly BOO assets and over 50 potential BOO opportunities in our 

Development Pipeline.  
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Meet Market Demand for Cost-Effective, Sustainable Solutions 

Anaergia has taken a proactive approach to improving its impact on the environment. We believe that addressing climate change 

will remain a global objective for government, institutions and commercial organizations. Through our products and services 

and our owned infrastructure, we maximize the diversion of organic waste from landfills and use the output to generate 

renewable energy and fertilizers, thereby reducing GHG emissions and the cost of waste management. We plan to continue to 

focus on providing sustainable solutions that will address the growing demand for products and services that create 

environmental benefits for our customers and communities. 

Expand Through Project Development in Select Markets 

We focus our efforts in markets where we currently have projects in operation or under construction, and in other markets with 

strong economic fundamentals and predictable legal and policy support, including in Europe. These projects are expected by 

management to produce high-margin, recurring revenue.  

 

We believe that our approach to these opportunities is highly disciplined, both with regard to our required rates of return on 

invested capital and the manner in which potential new projects will be structured and financed. 

Increase Services Revenue  

We intend to continue to seek opportunities to increase our sources of recurring revenue from O&M services, sales of spare 

parts to existing clients and the sale of non-strategic products and services to third parties. For many of our technology solutions 

projects, we enter multi-year O&M contracts, and we intend to continue to grow both the number and scope of such contracts. 

In cases where we do not operate plants, our customers also provide opportunities to grow recurring revenue through our 

support of their operations.  

Develop and Commercialize New Technology 

We believe that our efforts to protect and expand our business will be enhanced by the development of additional technologies 

and the continuous improvement of existing technologies. 

Grow through Select Strategic Acquisitions 

We plan to accelerate the expansion of our product and service offering, customer base and geographic reach through targeted 

acquisitions that support and contribute to maximizing shareholder value. Our rigorous evaluation process will identify targets 

that will allow us to expand geographically and broaden our capabilities to expand the size of our addressable market and 

enhance profitability 

Diversify Global Presence 

 

We plan to continue expanding our presence in global markets at a level proportionate to the size of the business opportunities 

and stability of the jurisdiction, adjusting as necessary to changes in local conditions. Diversity in our global presence can help 

us better manage risks from geographically specific events, including changes in regulations, political instability and war. 

 

RIALTO BIOENERGY FACILITY UPDATE 

  

In California, during Fiscal 2021 we saw slower than previously anticipated escalation in the volumes of organic waste shipped 

to the RBF, due to the decrease in commercial activity resulting from government-mandated restrictions in response to the 

COVID-19 pandemic. Although these restrictions are receding, there is a sluggish recovery in the commercial waste sector in 

California, and in order to assist struggling businesses, there has been some political sensitivity to ease in the implementation 

and enforcement of the required commercial organics collection program. However, the roll out of the new organics collection 

program in Los Angeles under the RecycLA franchise continues to gradually increase organic waste collection volumes, with 

an increase in subscriptions to the program by generators of organic waste. Participation in the RecycLA program is expected 

to accelerate with the implementation of a city-wide ordinance requiring all generators to participate which is required by state 

law SB1383 (Lara, 2016). With SB1383 regulations coming into effect in January 2022 and the adoption of a renewable gas 

standard requiring utilities to procure California generated RNG under state law SB1440 (Hueso, 2018), management has 

confidence in a turnaround in the commercial waste sector in Fiscal 2022. 
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Nevertheless, the RBF continues to ramp up with gradually increasing feedstock supply from the OREXTM line operated by 

Waste Management at the Sun Valley Recycling Park during Fiscal 2022. In addition, a second OREXTM line with Universal 

Waste Systems is expected to be installed this fall, and a new third OREXTM line is currently being manufactured with expected 

installation in early 2023, both of which will further improve feedstock availability for the RBF irrespective of the status of 

implementation of the Los Angeles ordinance relating to SB1383. At full capacity, the three OREXTM lines would oversupply 

the RBF. The RBF continues to store the RNG produced in the gas grid and expects sales to commence during the fourth 

quarter of 2022 after final registration under the federal RIN and state LCFS programs. 

 

The RBF’s feedstock shortfall is unique to the RBF due to the roll out of a new organics collection program for the commercial 

and multifamily sectors in Los Angeles. Elsewhere, Anaergia’s BOO assets rely on existing, readily available feedstock, such 

as sludge at wastewater plants or existing food waste collection, which are not tied to the enforcement of new regulations. 
  

RESTATEMENT OF PREVIOUSLY ISSUED CONSOLIDATED FINANCIAL STATEMENTS FOR 

CORRECTIONS OF ERRORS RELATED TO RECOGNITION OF CAPITAL SALES AND RELATED BUILD 

OWN OPERATE (“BOO”) PROJECT COSTS 

During the quarter ended June 30, 2022, it was determined that the Company's previously audited interpretation of accounting 

standards relating to the recognition of capital sales and related Build Own Operate (“BOO”) project costs in its previously 

issued audited financial statements were not in accordance with International Financial Reporting Standards. For three BOO 

projects where the Company utilized a third-party general contractor for the construction of the biogas facility, a subsidiary of 

the Company was engaged by the general contractor to fulfill certain project-related activities for which the subsidiary charged 

the general contractor a fee and incurred associated costs, which the Company had recognized as revenue and cost of sales, 

respectively.  The Company, following discussions with its external auditor, KPMG, has concluded revenue should not have 

been recognized on these subcontractor arrangements related to its BOO projects, and that the costs incurred should not have 

been expensed as costs of sales, but should have been capitalized to property, plant and equipment. The Company has 

determined that the impact was material to previously issued financial statements and as such, required a restatement of the 

unaudited condensed consolidated interim financial statements for the three months ended March 31, 2022, the annual audited 

financial statements for the year ended December 31, 2021 (including its quarters), each with relevant comparative periods, 

and the related management’s discussion and analysis for those periods. 

  

In addition, the Company identified that certain costs directly attributable to the construction of these facilities and that certain 

government assistance, for which the criteria for reimbursement related to costs incurred, should not have been recognized 

within the consolidated statements of operations and comprehensive loss.  As a result, previously reported revenues and cost 

of goods sold, selling, general and administrative expense and government grant income in each of the years ended December 

31, 2021 and 2020 was restated to reduce amounts previously reported, as was the carrying amount of property, plant and 

equipment. The impact on shareholders' equity as at January 1, 2020 is an increase in the recognized deficit. Additionally, the 

Company has adjusted the manner in which it recorded its equity-method investment in Bioener, an Italian BOO project, to 

ensure conformance with International Financial Reporting Standards. 

  

These restatements resulted in the identification of a material weakness in internal control over financial reporting related to 

the interpretation and application of IFRS on the accounting for certain contractual arrangements for BOO programs.  

  

These are technical accounting matters only and do not impact the Company’s ongoing operations, cash position or future 

cash flows from BOO assets. They have minimal impact on the Company’s revenue backlog. However, this would negatively 

impact future revenue and EBITDA recognition in the capital sales segment, relating only to future BOO projects where the 

Company has hired a third-party general contractor on arms-length terms and where a portion of the scope of work is 

subcontracted to a Company affiliate. The impact would reduce revenue (and associated costs) recognized during 

construction but would have an offsetting reduction in the recognized capitalized costs of the impacted BOO projects. There 

would be no ultimate loss of profitability, as the matter is a timing issue only, with the net income reduction in the capital 

sales segment translating directly into a reduction of the BOO project capitalized costs and being recaptured during the BOO 

asset operation period through reduced future depreciation expense (therefore enhancing the profitability of the BOO assets 

but with no overall impact on cash flows). 

 

MANAGEMENT UPDATE 

 

In May 2022, Anaergia promoted two members of its leadership team to fill newly created executive roles that will position 

the Company to benefit from growth opportunities in Europe. Alessandro Massone was promoted to Commercial Managing 

Director, Europe, and Kunal Shah was promoted to Chief Growth Officer of the Company. Both individuals have extensive 

expertise that will positively affect the Company’s commercial activities in Europe and around the world.  
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Alessandro will lead Anaergia’s European expansion and coordinate its commercial activities across the region. Based in Italy, 

Alessandro will utilize the Company’s management team in offices across Europe (Italy, Germany, Denmark, the United 

Kingdom and the Netherlands) to replicate the success already achieved in Italy. Prior to his, Alessandro led the commercial 

activities of the Company’s Italian operations, where Anaergia is rapidly developing a portfolio of BOO facilities that turn 

organic waste into RNG, while also achieving high market penetration in its capital sales activities. Before joining Anaergia, 

he was Chief Executive Officer of the Austep Group, which developed biogas projects internationally. Over the course of his 

career, Alessandro obtained extensive experience as an international professional environmental engineer with deep scientific 

background. 

Kunal will be responsible for developing the Company’s global strategies and partnerships, as well as its global marketing and 

branding efforts. Kunal will focus on strengthening Anaergia’s positioning worldwide with a special emphasis on activities to 

accelerate success in Europe and North America. Prior to his new appointment, Kunal led Anaergia’s efforts to drive sales and 

grow business activities in Asia. Before joining Anaergia, he was a part of VA Tech Wabag’s management team, building 

water and wastewater treatment infrastructure. Kunal is actively engaged in a number of professional activities, including 

serving as a council member of World Biogas Association, a council member of Singapore Water Association and a Global 

Advisory Council Member of Global Water Impact Fund. 

RECENT DEVELOPMENTS 

• On April 19, 2022, we completed a bought deal offering of 4,800,000 subordinate voting shares at a price of $12.50 per 

subordinate voting share for gross proceeds of approximately $60 million.  

• On April 27, 2022, we announced that we officially commissioned our Easy Energia Ambiente BOO facility in Pontinia, 

Italy. The state-of-the-art facility has the capacity to anaerobically digest 36,450 tons of landfill-diverted food scraps and 

other organic waste each year, and to convert this waste into 3,215,000 cubic meters of RNG that will be injected into the 

region’s gas pipelines. The new plant will also treat the digestate that remains after the anaerobic digestion process to 

create 4,500 tons per year of high-quality natural fertilizer, plus enough water to cover all of this facility’s requirements. 

Anaergia was the technology provider for the project. 

• On May 12, 2022, we announced that we signed a design-build agreement with the Town of Petawawa, Ontario. Under 

the terms of the agreement, Anaergia will upgrade the existing anaerobic digesters located at Petawawa’s Water Pollution 

Control Plant (“WPCP”) using our Omnivore™ system to process biosolids from its wastewater treatment operations 

along with organics from the municipal solid waste stream. The digesters will then produce biogas that will be used to fuel 

a combined heat and power engine, reducing the WPCP’s dependence on fossil energy supplied by utilities, and reducing 

its operating costs. This will be the first ever full-scale co-digestion facility in Canada that makes use of existing wastewater 

infrastructure, similar to Anaergia’s SoCal Biomethane facility in the US.  

• On June 1, 2022, we announced that we officially commissioned our Calimera Bio BOO facility in the province of Lecce, 

Italy, the second of seven biogas facilities Anaergia is building in Europe. The facility has the capacity to anaerobically 

digest 24,000 metric tons of landfill-diverted food scraps and other organic waste each year, and to convert this waste into 

2,190,000 cubic meters of RNG that will be injected into the region’s natural gas pipelines. The new plant will also treat 

the digestate that remains after the anaerobic digestion process to create 9,000 tons per year of high-quality natural 

fertilizer. Anaergia was the technology provider for the project and owns 60% of the facility. Anaergia’s partner in this 

plant is a regional waste management company. 

• On June 9, 2022, Anaergia released its 2021 Sustainability (ESG) Report. The report highlights Anaergia’s ESG 

achievements for Fiscal 2021, including a net total of 465,000 tonnes (CO2e) of greenhouse gas emissions that Anaergia 

projects helped avoid, which is approximately 41 times more than what the Company’s operations produced. The analysis 

includes estimated emissions avoided at facilities under Anaergia’s operational control, as well as third-party facilities 

commissioned since 2010 that operate using Anaergia’s technologies at design specification. The report also includes an 

overview of Anaergia’s social and governance practices. 

 

• On June 17, 2022, Anaergia held its first annual meeting of shareholders. Each of the nominee directors listed in the 

Circular was elected as a director and KPMG LLP was re-appointed as the external auditor of Anaergia.  

• On July 18, 2022, we announced plans to construct a biogas plant in Kasaoka, Okayama, Japan for Toyo Energy Solution 

Co., Ltd. (“Toyo”).  The project will anaerobically digest about 250 tonnes per day of cow manure from Okayama 

Prefecture farms and use the resulting biogas to fuel a combined heat and power (CHP) generator system. The system will 

produce approximately 1.2 megawatts of clean renewable electricity, enough to power about 2,200 homes each year. 
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Anaergia will design, engineer, install, and commission the plant. Toyo will serve as the engineering, procurement, and 

construction (EPC) contractor. The plant will prevent about 13,500 tonnes of CO2e in emissions from the manure and 

from fossil fuels that would have been used to generate the power, the equivalent of taking about 2,900 cars off the road 

for a year (calculated based on a 20-year Global Warming Potential). The Kasaoka project is Anaergia’s second with Toyo; 

the company also recently built a facility for Toyo in Yabu City, Japan, that converts farm and food waste into renewable 

energy. The new facility will use Anaergia’s advanced anaerobic digestion technology and other proprietary resource 

recovery and treatment equipment. 

• The Government of Canada recently published its long-awaited Clean Fuel Regulations (CFR), which are expected to 

dramatically increase the consumption of renewable fuels across Canada. Similar to the California LCFS program, these 

regulations will provide lucrative incentives for RNG that is used as a transportation fuel beginning in 2023. The 

regulations will also provide incentives for projects that utilize biogas or RNG to reduce the carbon-intensity of liquid 

transportation fuels. Ultimately this is expected to increase Canadian RNG demand and will provide new offtake 

opportunities for Anaergia BOO projects. The increased demand for RNG may also present the Company with new Capital 

Sales opportunities in Canada.  

• On July 26, 2022, we announced that our solutions that turn waste into renewable energy are now integrated in a new state-

of-the-art wastewater treatment plant operated by East Valley Water District and known as the Sterling Natural Resources 

Center (“SNRC”) in Highland, California. Unlike any other plant in the world, the SNRC will not only recycle water to 

replenish local groundwater, it will also convert both wastewater solids and food waste into renewable energy and organic 

fertilizer, and serve as a community center for education and local events. The SNRC will use Anaergia’s advanced 

anaerobic digestion technology to convert up to 130,000 gallons per day of food waste, along with sewage biosolids, into 

biogas. The biogas will then be used to generate three megawatts of renewable electricity, enough to meet all of the 

facility’s energy needs and add renewable power to the electricity grid. In addition, the plant will use state-of-the-art 

membrane technology made by Anaergia’s associated company, Fibracast, to recycle up to eight million gallons of 

wastewater per day. Residues left over after energy is produced will be converted to valuable biochar, a natural fertilizer 

that will be sold and used to enrich farmland soil. 

• On August 2, 2022, we announced we announced we had signed a contract to supply our industry-leading organic waste 

treatment solutions to the joint venture selected by Singapore’s National Environment Agency (“NEA”) for its Tuas Nexus 

Integrated Waste Management Facility (“Tuas Nexus”) Engineering, Procurement and Construction Package 2 (“EPC2”) 

contract. EPC2 contract will include a 400-tonne-per-day Food Waste Treatment Facility (“FWTF”), which Anaergia will 

design and build using its industry-leading waste treatment technologies. NEA awarded the EPC2 contract to a joint venture 

between UES Holdings Pte Ltd and China Harbour (Singapore) Engineering Company Pte Ltd. The state-of-the-art FWTF 

will use Anaergia’s technologies to separate inorganic materials from food waste. The food waste fraction will be processed 

into a slurry, which will be anaerobically co-digested with used water sludge at the Tuas Water Reclamation Plant (“Tuas 

WRP”) to produce biogas. The co-digestion of food waste slurry and used water sludge will increase biogas production at 

Tuas WRP and improve energy recovery from waste while optimizing land use. Accordingly, Tuas Nexus will be 

Singapore’s first integrated water and solid waste treatment facility. The construction of this FWTF will be a key step 

towards realizing Singapore’s vision of becoming a zero-waste economy and will be Singapore’s primary facility for the 

treatment of source-segregated food waste.  

 

• On August 3, 2022, Anaergia's US affiliates, Anaergia Future Fuel, LLC and Anaergia Bioenergy Facilities, LLC signed 

an agreement with North Sky Infrastructure Investment Fund for the preferred equity financing of our Rhode Island 

Bioenergy Facility and Charlotte Bioenergy Facility. 

• On August 5, 2022, the Italian Ministry of Ecological Transition extended by one year the deadline by which qualified 

biogas projects are required to start operations to be eligible for fixed RNG credits under the Consumption Release 

Certificates (CICs) program.  The deadline to be eligible for such credits is now December 31, 2023. Anaergia anticipates 

this development to positively affect its operations as it reduces schedule risk associated with its Italian BOO projects 

under construction. The extended timeframe also increases the number of additional Italian BOO opportunities the 

Company can pursue.    

• Construction of the Tønder BOO project continues in Denmark. As previously disclosed, this AD facility will take in 

agricultural waste and convert it into RNG. The facility is being built in two phases - Phase 1 of construction is currently 

ongoing and scheduled for completion in late 2022, allowing the facility to start producing RNG and qualify for the Danish 

Energy Agency’s subsidy program under which biogas that is upgraded to RNG for injection into the gas grid receives a 

subsidy for a period of 20 years. Phase 2 of construction will be completed in 2023. Anaergia expects the facility to produce 
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1.4 million MMBTU per year of RNG, which would make it one of the largest facilities of its kind in the world. This 

Tønder project represents approximately $140 million out of $420 million of expected capital expenditures relating to the 

Company’s BOO projects under execution, and is being built in two phases. The total cost of Phase 1 of the project is 

expected to be approximately $33 million after which the project will begin generating revenue. As of June 30, 2022, 

approximately $26 million of expenditures for Phase 1 had been made with the remainder to be made by December 31, 

2022. 

• Anaergia's Rialto Bioenergy Facility in Rialto, California, received the Distinction Award for Wastewater Project of the 

Year at the Global Water Awards 2022, one of the water industry’s most prominent international awards programs.  

• Sustainable Development Technology Canada named the Anaergia to its inaugural list of Canada’s Sustainability 

Changemakers. Anaergia is one of only 10 companies to receive this honour.  

• California cities are actively developing plans to comply with the SB1383 regulations that came into effect on January 1, 

2022. 

• As previously disclosed, European natural gas prices began Fiscal 2022 at all-time highs as a result of tight gas markets 

throughout the EU. The conflict in eastern Europe then further inflated gas prices prompting the European Union to to 

propose a plan known as “REPowerEu”, which will reduce reliance on Russian gas by two thirds in Fiscal 2022 and 

completely phase out its use by the year 2030. This plan specifically mentions increasing supplies of RNG and sets a target 

for the EU to produce approximately 1,260,000,000 mmbtu (35 billion cubic meters) of biomethane per year by 2030, 

which is two times the previously proposed target. These initiatives call for long-term RNG supply increases and are 

expected to further promote the development of new biogas facilities along with increasing opportunities for our Capital 

Sales business in Europe. 

Developments during Q2 of 2022 have further reduced EU gas supplies prompting prices to once again approach record 

highs. Natural gas is currently trading around US$60 per mmbtu, nearly five times greater than during the same period 

of Fiscal 2021. The International Energy Agency (“IEA”)  is now forecasting prices above US$40 per mmbtu for the 

remainder of Fiscal 2022, well above their initial estimate of US$26 per mmbtu. The IEA is also projecting well above 

historical average pricing through to 2025. Prices may remain volatile in the short-term, but given the current high levels 

and forecasts, our BOO assets in Italy and Denmark are anticipated to be more profitable than had been originally 

projected. 

 

IMPACT OF COVID-19 ON OUR BUSINESS 

Management has continued to closely monitor the impact of the COVID-19 pandemic, with a focus on the health and safety of 

our employees, business continuity and supporting our communities. We also continue to monitor local public health protocols 

and government-mandated restrictions in the jurisdictions in which we operate and have been adjusting our risk mitigation 

measures accordingly. For example, we have established COVID-19 prevention plans at each of our facilities to ensure the 

safety of our employees. 

 

Our revenue is dependent on the organic waste industry, which has been resilient during the COVID-19 pandemic and is 

diversified across geographies and customers. Our operations during Fiscal 2021 were affected by the COVID-19 pandemic. 

The RBF continued to experience lower volumes of organic feedstock due to a decrease in commercial activity resulting from 

government-mandated restrictions. However, restoration of such volumes was also impacted by delays in rolling out the 

commercial organics program required by RecycLA. As of Q2 2022, final completion had not yet occurred for the RBF as it is 

not yet fully capable of operating in the manner intended by management, mainly due to feedstock volumes not yet sufficient 

for performance testing. As COVID-19 restrictions ease, commercial waste feedstock volumes grow, and the organic waste 

collection program is more fully deployed, we expect operations at the RBF to continue ramping up throughout Fiscal 2022. 

The RBF is a significant project for us insofar as it is the largest project of its kind in North America, and it demonstrates the 

expansion and potential of our BOO segment.  

 

With respect to our other operations, global supply chain issues directly and indirectly caused by the COVID-19 pandemic 

affected project execution schedules and completion dates. However, we expect to continue recovering schedules as COVID-

19 impacts diminish with improved forecasting and supply chain adjustments and general experience acquired in response to 

the COVID-19 pandemic. 
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Despite the slow market recovery in California, we have seen higher than anticipated growth in Europe and expect an increasing 

number of project opportunities in Europe will help compensate for temporary COVID-19 impacts on our business. 

 

KEY COMPONENTS OF RESULTS OF OPERATIONS 

Revenue 

Revenue in our Capital Sales segment consists of sales of technology packaged solutions and services to third party customers, 

primarily consisting of municipalities and project developers. The solutions are delivered using a variety of methods, including 

engineering, EPC and design-build services. Revenue in our Capital Sales segment is calculated using the percentage of 

completion method.  

Revenue in our Services segment consists of fees earned from third party services contracts, including in respect of plant 

operations and maintenance, and the sale of non-proprietary products to third-party customers. Revenue is recognized as the 

services are performed or upon product shipment. 

BOO segment revenue includes revenue from sales of RNG and fertilizer and the receipt of tipping fees from our owned 

facilities. Revenue is recognized when gas enters the pipeline, fertilizer is shipped and, for tipping fees, when waste is received. 

Cost of Sales 

Cost of sales includes the cost of labour and materials used directly to create the associated revenue, as well as certain indirect 

costs. For Capital Sales, cost of sales will generally include engineering labour, product costs and other project-related costs. 

In our Services segment, cost of sales is mainly comprised of labour, raw materials and spare parts. BOO cost of sales includes 

labour costs, spare parts, chemicals and other inputs needed to produce RNG and the related by-products. 

Operating Expenses 

Selling and General Administrative Expenses 

SG&A expenses encompass all costs not directly tied to performing a service or producing a product and include such expenses 

as rent, marketing, accounting, travel, meals, salaries, bonuses and employee-based stock compensation. Also included are 

depreciation and amortization related to non-revenue generating tangible and intangible assets. 

Research and Development Expenses 

Research and development (“R&D”) expenses include labour and other costs related to the exploration of new or improved 

technologies. Our R&D expenditures are mainly focused on developing or improving our proprietary products that are key 

inputs in our overall technology solutions. 

Government Grants 

Government grants are received for various research and development projects as well as other government incentives. It is 

recognized based upon the related-IFRS guidance and typically recognized as income over the life of the relevant project. 

Other Expenses 

Gain (Loss) on RBF Embedded Derivative 

The Rialto Loan Agreement contains an early repayment option, which is treated as an embedded derivative for accounting 

purposes. The fair value of the repayment option is estimated by calculating the present value of the net interest if the Company 

exercised the option across a variety of likely scenarios. 

Stock Warrant Valuation Loss and Gain on Warrant Forfeiture 

Holders of our previously issued Class C preferred shares held an option to purchase additional shares. For share purchase 

warrants issued in 2019, a price adjustment feature was incorporated which resulted in the warrants being accounted for as a 



 

12 

liability. As a result, for the 2019 warrants, we recorded a quarterly change based upon the change in fair value of the warrant 

liability.  The liability was extinguished concurrently with our initial public offering, in which the majority of the warrants 

were exercised and converted into subordinate voting shares, with the remainder expiring. 

Share of Loss in Equity Accounted Investees 

Share of loss in equity accounted investees represents the Company’s portion of losses in our equity-accounted investees, 

namely Fibracast, Medcon & db Technologies JV and Bioener S.p.A.  

Other Gains (Losses) 

Other gains (losses) include gains and losses that are not directly related to the normal operations of the Company. 

Finance (Costs) Income 

Finance costs include interest incurred on the indebtedness of the Company and its subsidiaries that is not related to construction 

in progress, for which interest is capitalized. These costs are offset by income earned on cash and cash equivalents and loan 

receivables. 

Foreign Exchange Loss (Gain) 

Foreign exchange loss (gain) includes our exposure (realized and unrealized gains and losses) to transactions with currencies 

that differ from the functional currencies of our Canadian and foreign operations. 

Income Tax Expense 

Income tax expense represents the Company’s effective tax cost for the relevant period based on the Company’s taxable income. 

 

RESULTS OF OPERATIONS 

The following table outlines our consolidated results and earnings for Q2 2022 and Q2 2021: 

 
   Q2 2022   Q2 2021   YTD 2022   YTD 2021  

     (restated)      (restated)  

Revenue   42,181    26,822    77,797    55,421  
Cost of sales   34,198    20,842    62,471    41,735  

Gross profit   7,983    5,980    15,326    13,686  

             

Selling and general administrative expenses   12,226    7,596    23,238    17,755  
Research and development expenses   639    438    1,080    637  

Government grants   (97 )   (37 )   (165 )   (74 ) 

Loss from operations   (4,785 )   (2,017 )   (8,827 )   (4,632 ) 
             

Gain / (loss) on Rialto embedded derivative   (12,742 )   4,511    (19,807 )   3,207  

Stock warrant valuation gain (loss)   -    243    -    (914 ) 
Gain on warrant forfeitures   -    615    -    615  

Share of loss in equity-accounted investees   (1,584 )   (1,030 )   (3,465 )   (1,849 ) 

Other gains / (losses)   32    (831 )   8    (585 ) 
Finance income (costs)   (142 )   463    (7 )   361  

Foreign exchange gain  / (loss)   (107 )   63    (395 )   (103 ) 

Earnings (loss) before income taxes   (19,328 )   2,017    (32,493 )   (3,900 ) 

             
Income tax benefit (expense)   (325 )   (810 )   (3,550 )   (268 ) 

Net income (loss)   (19,653 )   1,207    (36,043 )   (4,168 ) 
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Analysis of Results 

Revenue  

 

Revenue by segment  Q2 2022   Q2 2021   

Change 

($)   

Change 

(%)   

YTD 

2022   

YTD 

2021   

Change 

($)   

Change 

(%)  

     (restated)            (restated)        

Capital Sales   34,498    22,624    11,874    52.5 %   64,423    48,892    15,531    31.8 % 

Services   4,786    3,023    1,763    58.3 %   8,424    4,634    3,790    81.8 % 

BOO   2,897    1,175    1,722    146.6 %   4,950    1,895    3,055    161.2 % 

Total Revenue   42,181    26,822    15,359    57.3 %   77,797    55,421    22,376    40.4 % 

 
Capital Sales revenue of $34,498 for Q2 2022 increased 52.5%, or $11,874, compared to Q2 2021 (Q2 2021: $22,624). For 

YTD 2022, revenue of $64,423 increased 31.8%, or $15,531, compared to YTD 2021 (YTD 2021: $48,892). The increase was 

driven primarily by revenue growth in Italy. 

Services revenue of $4,786 for Q2 2022 increased 58.3%, or $1,763, compared to Q2 2021 (Q2 2021: $3,023). Services revenue 

of $8,424 for YTD 2022 increased 81.8%, or $3,790, compared to YTD 2021 (YTD 2021: $4,634). The increase was driven 

mainly by increases in North America and the UK. 

 

BOO revenue of $2,897 for Q2 2022 increased 146.6%, or $1,722, compared to Q2 2021 (Q2 2021: $1,175). BOO revenue of 

$4,950 for YTD 2022 increased 161.2%, or $3,055, compared to Q2 2021 (Q2 2021: $1,895). The increase was mainly due to 

tipping fee revenue earned by BOO assets that recently began operation or by recently acquired BOO assets that were under 

performing and are undergoing significant capital upgrade improvements. 

 

Currently, revenues are concentrated in our Capital Sales segment as our BOO business is being developed. As more BOO 

facilities become operational, our revenue composition is expected to shift towards the recurring BOO revenue generated from 

tipping fees and RNG offtake sales. 

 

Revenue by geography  Q2 2022   Q2 2021   

Change 

($)   

Change 

(%)   

YTD 

2022   

YTD 

2021   

Change 

($)   

Change 

(%)  

     (restated)            (restated)        

North America   21,404    6,908    14,496    209.8 %   28,828    16,374    12,454    76.1 % 
EMEA   19,768    18,241    1,527    8.4 %   46,826    35,100    11,726    33.4 % 

APAC   1,009    1,673    (664 )   -39.7 %   2,143    3,947    (1,804 )   -45.7 % 

Total Revenue   42,181    26,822    15,359    57.3 %   77,797    55,421    22,376    40.4 % 

 
Revenue in North America of $21,404 for Q2 2022 increased 209.8%, or $14,496, compared to Q2 2021 (Q2 2021: $6,908).  

Revenue in North America of $28,828 for YTD 2022, representing an increase of 76.1%, or $12,454, compared to YTD 2021 

(YTD 2021: $16,374). The increase was primarily due to projects in the previous year coming to completion and due to several 

large Capital Sales projects in the middle of construction. 

 

Revenue in the EMEA region of $19,768 for Q2 2022 increased 8.4%, or $1,527, compared to Q2 2021 (Q2 2021: $18,241). 

Revenue in the EMEA region of $46,826 for YTD 2022 increased 33.4%, or $11,726, compared to YTD 2021 (YTD 2021: 

$35,100). The increase was driven primarily by Capital Sales project revenue in Italy, as government incentives in Italy drive 

the development of facilities to divert organic waste from landfills and to produce RNG.  

 

Revenue in the APAC region of $1,009 for Q2 2022 decreased 39.7%, or $664, compared to Q2 2021 (Q2 2021: $1,673). 

Revenue in the APAC region of $2,143 for YTD 2022 decreased 45.7%, or $1,804, compared to YTD 2021 (YTD 2021: 

$3,947). The decrease was driven primarily due to sizable revenue-producing Capital Sales projects coming to completion 

during Q2 2022. 
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Cost of Sales 

 

   Q2 2022   Q2 2021   

Change 

($)   

Change 

(%)   

YTD 

2022   

YTD 

2021   

Change 

($)   

Change 

(%)  

     (restated)            (restated)        

Cost of sales   34,198    20,842    13,356    64.1 %   62,471    41,735    20,736    49.7 % 

 
Cost of sales of $34,198 for Q2 2022 increased 64.1%, or $13,356, compared to Q2 2021 (Q2 2021: $20,842). Cost of sales of 

$62,471 for YTD 2022 increased 49.7%, or $20,736, compared to Q2 2021 (YTD 2021: $41,735). The increases were driven 

by increased activity in our Capital Sales segment in the EMEA region, as described in the “Revenue” section above.  

 

Gross Profit 

 

   Q2 2022   Q2 2021   

Change 

($)   

Change 

(%)   

YTD 

2022   

YTD 

2021   

Change 

($)   

Change 

(%)  

     (restated)            (restated)        

Total gross profit   7,983    5,980    2,003    33.5 %   15,326    13,686    1,640    12.0 % 

 
Gross profit of $7,983 for Q2 2022 increased 33.5%, or $2,003 compared to Q2 2021 (Q2 2021: $5,980). Gross profit of 

$15,326 for YTD 2022 increased 12.0%, or $1,640 compared to YTD 2021 (YTD 2021: $13,686). The increase in gross profit 

was driven by higher revenues. The gross profit percentage for Q2 2021 was more in line with expectations, while the gross 

profit percentage for Q2 2022 was less than normal primarily due to cost overruns on certain current projects, including 

increases in material costs.  

Operating Expenses 

 

   Q2 2022   Q2 2021   

Change 

($)   

Change 

(%)   

YTD 

2022   

YTD 

2021   

Change 

($)   

Change 

(%)  

     (restated)            (restated)        

Selling and general administrative expenses   12,226    7,596    4,630    61.0 %   23,238    17,755    5,483    30.9 % 
Research and development expenses   639    438    201    45.9 %   1,080    637    443    69.5 % 

Government grants   (97 )   (37 )   (60 )   162.2 %   (165 )   (74 )   (91 )   123.0 % 

   12,768    7,997    4,771    59.7 %   24,153    18,318    5,835    31.9 % 

 
Selling and general administrative expenses of $12,226 for Q2 2022 increased 61.0%, or $4,630, compared to Q2 2021 (Q2 

2021: $7,596). Selling and general administrative expenses of $23,238 for YTD 2022 increased 30.9%, or $5,483, compared 

to YTD 2021 (YTD 2021: $10,448). The increase primarily relates to one-time unexpected costs and due to some legal 

expenses.  

 

Other Expenses 

 

   Q2 2022   Q2 2021   

Change 

($)   

Change 

(%)   

YTD 

2022   

YTD 

2021   

Change 

($)   

Change 

(%)  

     (restated)            (restated)        

Gain / (loss) on Rialto embedded derivative   (12,742 )   4,511    (17,253 )   -382.5 %   (19,807 )   3,207    (23,014 )   -717.6 % 
Stock warrant valuation gain (loss)   —    243    (243 )   -100.0 %   —    (914 )   914    -100.0 % 

Gain on warrant forfeitures   —    615    (615 )   -100.0 %   —    615    (615 )   -100.0 % 

Share of loss in equity-accounted investees   (1,584 )   (1,030 )   (554 )   53.8 %   (3,465 )   (1,849 )   (1,616 )   87.4 % 

Gain on debt restructuring   —    —    —    0.0 %   —    —    —    0.0 % 

Other gains / (losses)   32    (831 )   863    -103.9 %   8    (585 )   593    -101.4 % 

Finance income (cost)   (142 )   463    (605 )   -130.7 %   (7 )   361    (368 )   -101.9 % 
Foreign exchange gain  / (loss)   (107 )   63    (170 )   -269.8 %   (395 )   (103 )   (292 )   283.5 % 

Income tax expense   (325 )   (810 )   485    -59.9 %   (3,550 )   (268 )   (3,282 )   1224.6 % 

 
Loss on RBF embedded derivative 

Loss on RBF embedded derivative of $12,742 for Q2 2022 decreased 382.5%, or $17,253, compared to Q2 2021 (Q2 2021: 

$4,511). Loss on RBF embedded derivative of $19,807 for YTD 2022 decreased 717.6%, or $23,014, compared to YTD 2021 

(YTD 2021: $3,207). This was driven by higher interest rates and the Company’s improved credit rating.  
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Stock warrant valuation loss 

Stock warrants of $0 for Q2 2022 decreased 100%, or $243, compared to Q2 2021 (Q2 2021: $243). Stock warrants of $0 for 

YTD 2022 increased 100%, or $914, compared to YTD 2021 (YTD 2021: $914). All stock warrants were either exercised or 

expired in connection with our initial public offering during the second quarter of Fiscal 2021. 

Share of loss in equity-accounted investees 

Loss in equity-accounted investees of $1,584 for Q2 2022 decreased 53.8%, or $554, compared to Q2 2021 (Q2 2021: $1,030). 

Loss in equity-accounted investees of $3,465 for YTD 2022 decreased 87.4%, or $1,616, compared to YTD 2021 (YTD 2021: 

$1,849). The losses were driven by the Company’s share of Fibracast Ltd.’s net losses and recognition of losses related to 

Bioener S.p.A. 

Other gains (loss) 

Other gains (losses) of $32 for Q2 2022 increased 109.9%, or $863, compared to Q2 2021 (Q2 2021: $1,030). Other gains 

(losses) of $8 for YTD 2022 increased 101.4%, or $593, compared to YTD 2021 (YTD 2021: $585). The gains (losses) are 

related to various immaterial gains and losses across the Company’s operating regions. 

Finance income (costs) 

The finance cost of $142 for Q2 2022 decreased 269.8%, or $605, compared to Q2 2021 (Q2 2021: income of $463). Finance 

cost of $7 for YTD Q2 2022 decreased 101.9%, from $368, compared to YTD 2021 (YTD 2021: income $361). The decrease 

was due to interest expense incurred by project debt facilities in the US and Italy. 

Foreign exchange gain (loss) 

Foreign exchange loss of $107 for Q2 2022 decreased 269.8%, or $170, compared to Q2 2021 (Q2 2021: gain of $63). Foreign 

exchange loss of $395 for YTD Q2 2022 decreased 283.5%, or $292, compared to YTD 2021 (YTD 2021: $103). The decrease 

was primarily due to exposure coming from inter-company transactions.  

Income tax benefit (expense) 

Income tax expense of $325 for Q2 2022 increased 59.9%, or $485, compared to Q2 2021 (Q2 2021: $810). Income tax expense 

of $3550 for YTD Q2 2022 decreased 1,224.6%, or $3,282, compared to YTD 2021 (YTD 2021: $268).The increase in the 

income tax expense relates mainly to a valuation allowance recorded in light of uncertainty over the timing and use of certain 

tax losses carried forward and adjustments to estimated tax attributes and balances as actual returns were finalized and filed. 

EBITDA and Adjusted EBITDA 

 
   Q2 2022   Q2 2021   YTD 2022   YTD 2021  

     (restated)      (restated)  

EBITDA*   (18,291 )   2,302    (30,683 )   (2,744 ) 
Adjusted EBITDA*   (3,304 )   170    (5,593 )   842  

 
EBITDA* of ($18,291) for Q2 2022 decreased 895%, or $20,593, compared to Q2 2021 (Q2 2021: $2,302). EBITDA* of 

($30,683) for YTD 2022 decreased 1018%, or $27,939, compared to YTD 2021 (YTD 2021: ($2,744)). The decrease was 

mainly driven by losses resulting from the change in value of the RBF embedded derivative and increased losses in our equity 

method investment of Fibracast, which are non-cash losses. 

Adjusted EBITDA* of ($3,304) for Q2 2022 decreased 2,403%, or $3,474, compared to Q2 2021 (Q2 2021: $170). Adjusted 

EBITDA* of ($5,593) for YTD 2022 decreased 764%, or $6,435, compared to YTD 2021 (YTD 2021: $842). The decrease 

was mainly driven by lower gross margin due to project cost overruns, including increases in material costs, and higher SG&A 

expenses related to one-time costs due to certain legal expenses and increase overhead as the Company continues to position 

itself for future growth. 

* See “Non-IFRS Measures and Industry Metrics”. 
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Revenue Backlog 

 

Revenue Backlog  

As at 

June 30, 

2022   

As at March 

31, 2022  

Capital Sales   112    137  
Services   170    168  

BOO   4,415    4,391  

Total Revenue Backlog   4,697    4,696  

 
RECONCILIATION OF NET INCOME (LOSS) TO EBITDA AND ADJUSTED EBITDA 

The following table shows a reconciliation of net income (loss) to EBITDA and Adjusted EBITDA for Q2 2022 and Q2 2021: 
   Q2 2022   Q2 2021   YTD 2022   YTD 2021  

     (restated)      (restated)  

Net earnings (loss)   (19,653 )   1,207    (36,043 )   (4,168 ) 
Finance income (cost)   142    (463 )   7    (361 ) 

Depreciation and amortization   895    748    1,803    1,517  

Income tax expense   325    810    3,550    268  

EBITDA*   (18,291 )   2,302    (30,683 )   (2,744 ) 
             

Share-based compensation expense   340    206    581    298  

(Gain) loss on RBF embedded derivative   12,742    (4,511 )   19,807    (3,207 ) 
Gain on warrant forfeitures   —    (615 )   —    (615 ) 

Stock warrant valuation (gain) loss   —    (243 )   —    914  
Share of loss in equity accounted investees   1,584    1,030    3,465    1,849  

Other (gains) losses (1)   (32 )   831    (8 )   585  

ERP customization and configuration costs (2)   246    169    587    574  
Costs related to the Offering (3)   —    1,064    263    3,085  

Foreign exchange (gain) loss   107    (63 )   395    103  

Adjusted EBITDA*   (3,304 )   170    (5,593 )   842  

 
* See “Non-IFRS Measures and Industry Metrics”. 

(1) The other (gains) losses are other gains and losses that are included as other gains and losses on our statement of operations and comprehensive income (loss) less the ERP Customization and 

configuration costs included in (3) below. 

(2) ERP customization and configuration costs are costs that are included in other gains and losses on our statement of operations (loss) and comprehensive income (loss) 

(3) Costs related to the IPO are included in our statement of income (loss) and comprehensive income (loss) as selling, general and administrative costs, these are costs that represent accounting 

and consultant fees that were not treated as share issuance costs. 

 

STATEMENT OF FINANCIAL POSITION 

 

Statement of Financial Position  

As at June 30, 

2022   

As at 

December 31, 

2021  

     (restated)  

Current assets   222,338    226,362  

Non-current assets   539,519    467,024  
Current liabilities   136,148    109,186  

Non-current liabilities   292,101    260,804  

Equity   333,608    323,396  

 
Continued investment in our BOO facilities during Q2 2022 resulted in an increase in our non-current asset balance and 

drawdown on loan facilities related to our Italian BOO assets increased our non-current liabilities. 

CAPITAL MANAGEMENT 

Overview 

Our objective when managing liquidity is to ensure, as far as possible, that we will have sufficient liquidity to meet our liabilities 

when they are due, under both normal and stressed conditions, without incurring unacceptable losses or risking damage to our 

reputation. We also strive to maintain a strong capital base to maintain investor, creditor and market confidence and to sustain 

future business development. Our capital structure consists of cash, bank operating lines and long-term debt and equity 

consisting of share capital, preferred capital in a subsidiary, contributed surplus and accumulated deficit. We are subject to 

externally imposed capital requirements through loans of certain subsidiary entities and there has been no change with respect 
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to the overall capital risk management strategy during Q2 2022. We expect that funds generated from operations and cash 

amounts will provide sufficient capital resources and liquidity to fund existing operations in Fiscal 2022. 

 

We monitor cash flow requirements to optimize our cash return on investments. We aim to maintain a level of cash and cash 

equivalents and other highly marketable debt investments at an amount in excess of expected cash outflows on financial 

liabilities (other than trade payables) over the next 60 days. We also monitor the level of expected cash inflows on trade and 

other receivables together with expected cash outflows on trade and other payables. This excludes the potential impact of 

extreme circumstances that cannot reasonably be predicted, such as natural disasters. 

 

In addition, our Capital Sales contract payment terms are structured so that projects are cash positive, resulting in margins being 

captured early in the project. This allows us to effectively fund our Capital Sales growth without the need for additional capital. 

In the rare case of a short-term cash shortfall, we have recourse that includes a line of credit facility. As part of our growth 

strategy, BOO capital expenditures are expected to be spent from the end of Fiscal 2020 until the end of Fiscal 2022 developing, 

acquiring and building BOO assets that are expected to begin operations by the end of Fiscal 2022 or later. Funding for projects 

consists of a combination of project-level debt financing, potential equity investment partners, cash from operations and equity 

investments from the Company. 

 

Failure to achieve or maintain our liquidity objectives could have a material adverse effect on our financial condition and results 

of operations, including our ability to continue as a going concern. There are also various risks and uncertainties affecting our 

ability to achieve our liquidity objectives, including, but not limited to, the ability to successfully execute our business plan 

and general global economic conditions, many of which are beyond our control. We may also choose to pursue additional 

liquidity through the issuance of debt or equity in private or public market financings. No assurance can be given that any such 

additional liquidity will be available or that, if available, it can be obtained on terms favorable to the Company. 

 

The number and size of projects have been larger than anticipated at the time of our initial public offering and, in addition, we 

are seeing rapid growth in highly profitable opportunities, and the potential to accelerate our project acquisitions in Europe. 

We see a historic opportunity for BOO projects and Capital Sales in Europe over the next several years given the current 

circumstances with gas markets and decarbonization goals. 

 

Use of Proceeds from Financings 

The aggregate gross proceeds of the IPO, including the partial exercise of the over-allotment option by the underwriters, were 

$199,367. We intend to use the proceeds from the IPO to fund our growth strategy, including the development of BOO assets 

in our Development Pipeline, and for general corporate purposes. As of June 30, 2022, we have used approximately $170 

million on the development and acquisition of BOO assets.    

The growth in the Revenue Backlog and Development Pipeline has been larger than envisioned at the time of the IPO. This has 

accelerated our BOO capital expenditures with many upcoming investment opportunities in the near future. We anticipate  to 

pursue an additional ~$300 million of proportionate, probability weighted capital expenditures in respect of BOO assets over 

the next 5 years.  

On April 19, 2022, we raised gross proceeds of approximately $60 million from a bought deal offering, to further fund our 

development and construction of BOO assets in the Company’s Revenue Backlog and Development Pipeline, and for general 

corporate purposes. 

In building the nine BOO assets in execution and developing other BOO assets in its development pipeline, including the 

Company’s biogas facility in Tønder, Denmark, the Company expects to deploy capital as required depending on a number of 

factors, including project-specific development timelines and the availability of debt and equity financing, among others. 

Moreover, the Company may contribute capital to a project before debt financing is in place and then recover and reallocate 

the funds to another project once debt financing has been established. As a result, the source of capital and the amount of capital 

that will be contributed by the Company to a particular BOO asset changes over time and cannot be determined with precision 

in advance. 



 

18 

ANALYSIS OF CASH FLOWS 

Cash Flows 

 
   YTD 2022   YTD 2021  

     (restated)  

Cash used by operating activities   (8,850 )   (39,244 ) 

Cash used in investing activities   (85,868 )   (28,307 ) 
Cash provided by financing activities   85,114    195,992  

        

Effect of exchange rate differences   (1,816 )   522  
        

Cash and cash equivalents, beginning of period   79,317    41,164  

Cash and cash equivalents, end of period   63,772    170,127  

 
Cash Provided by (Used in) Operating Activities 

Changes to cash used in operating activities for both YTD 2022 and YTD 2021 were mainly due to net changes in working 

capital, which reflect the interim and unusual nature of this period during which Italian BOO projects were mainly funded 

using our working capital while project debt financing was being put in place.  

 

Cash Used in Investing Activities 

Changes to cash used in investing activities for both YTD 2022 and YTD 2021 were mainly due to continued investments in 

BOO assets. 

Cash Provided by Financing Activities 

Changes to cash provided by financing activities for both YTD 2022 and YTD 2021 was mainly due to funds received from 

debt facilities and our equity financing during April 2022. 

CONTRACTUAL OBLIGATIONS 

We have contractual obligations with a variety of expiration dates. The table below outlines our contractual obligations as at 

June 30, 2022. 

 
   Maturing  

   Total   

Maturing 

in 

Year 1   

Maturing 

in 

Year 2   

Maturing 

in 

Year 3   

Maturing 

in 

Year 4   

Maturing 

in 

Year 5   

Maturing 

beyond 

Year 5  

Lease and debt obligations   438,398    42,059    25,546    27,741    23,972    23,883    295,198  

 

OFF-BALANCE SHEET ARRANGEMENTS 

As at June 30, 2022, the Group had commitments of $2,342 relating to capital expenditures for the Rialto project that will be 

recognized over the next three to six months. As at June 30, 2022, the Group had contingent liabilities of $30,044 relating to 

bonds and guarantees issued by financial institutions to Anaergia Italy SRL and Anaergia Canadian entities. As at June 30, 

2022, the Group had accrued contingent liabilities of $956 relating to potential legal claims in Europe. 

 

RELATED PARTY TRANSACTIONS 

Refer to notes 5, 6, 9, 16 and 20 to the Q2 Interim Financial Statements for details on related party transactions.  
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FINANCIAL OUTLOOK 

Notwithstanding the announced changes in accounting policies, there is no change to the previously disclosed guidance for 

Fiscal 2022 and Fiscal 2023. Please refer to “Financial Outlook” in the restated management's discussion and analysis for the 

three months ended March 31, 2022. 

OUTSTANDING SHARES DATA 

The table below indicates the number of outstanding Multiple Voting Shares and Subordinate Voting Shares outstanding as of 

the dates indicated: 

 

   

As at  

June 30, 2022   

As at  

December 31, 2021  

Multiple voting shares   32,222,369    32,222,369  

Subordinate voting shares   32,127,999    26,528,995  

 

QUARTERLY INFORMATION 

The following table sets forth selected unaudited quarterly statements of operations data for the periods indicated. The 

information for each of these quarters has been prepared on the same basis as the 2021 Annual Financial Statements. This data 

should be read in conjunction with the Q2 2022 Interim Financial Statements and the notes thereto and is not necessarily 

indicative of our operating results for a full-year or any future period. 

 

Quarterly information  Q2 2022   
Q1 2022  

(restated) 
  

Q4 2021 

(restated) 
  

Q3 2021 

(restated) 
  

Q2 2021 

(restated) 
  

Q1 2021 

(restated) 
  

Q4 2020 

(restated) 
  

Q3 2020 

(restated) 
 

Revenue   42,181    35,616    43,898    27,729    26,822    28,599    32,258    38,447  

Loss from operations   (4,785 )   (4,042 )   (4,833 )   (6,686 )   (2,017 )   (2,615 )   (6,030 )   (285 ) 
Net income (loss)   (19,653 )   (16,390 )   (9,604 )   (1,793 )   1,207    (5,375 )   (4,070 )   36  

 

Net loss of $19,653 for Q2 2022 increased 20%, or $3,263, compared to Q1 2022 (Q1 2022: restated net loss of $16,390). The 

increase was mainly driven by the increased loss associated with the RBF embedded derivative, the increased loss in our equity 

method investment of Fibracast, lower gross profit due to project cost overruns and increases in SG&A related to one-time 

costs due to some legal expenses and increased overhead to support business development activities on-going in the European 

and US markets.  

 

Net loss of $19,653 for Q2 2022 decrease 1,732%, or $20,857, compared to Q2 2021 (Q2 2021: restated net income of $1,207). 

The increase was mainly driven by the loss associated with the RBF embedded derivative as opposed to a gain in Q2 2021, 

lower gross profit due to project cost overruns and increases in SG&A related to one-time costs due to some legal expenses 

and increased overhead to support business development activities on-going in the European and US markets. 

 

RISK FACTORS 

An investment in our common shares involves risk. Investors should carefully consider the risks and uncertainties described 

below and in our Annual Information Form. The risks and uncertainties described below and in our Annual Information Form 

are not the only ones we face. Additional risks and uncertainties, including those that we do not know about now or that we 

currently deem immaterial, may also adversely affect our business. For a more complete discussion of the risks and uncertainties 

which apply to our business and our operating results (which are summarized below), please see our Annual Information Form 

and other filings with the Canadian securities regulatory authorities, which are available on SEDAR at www.sedar.com. 

 

DISCLOSURE CONTROLS AND PROCEDURES AND INTERNAL CONTROL OVER FINANCIAL REPORTING 

Management is responsible for establishing and maintaining adequate internal controls over financial reporting. Our internal 

control system was designed to provide reasonable assurance to our management team and Board of directors regarding the 

preparation and fair presentation of published financial statements in accordance with IFRS. All internal control systems, no 

matter how well designed, have inherent limitations. Therefore, even those systems determined to be effective can provide only 

reasonable assurance with respect to financial statement preparation and presentation. 

  

The Canadian Securities Administrators require that companies certify the effectiveness of internal controls over financial 

reporting. It also requires a company to use a control framework such as the COSO Framework to design internal controls over 
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financial reporting, which was applied by the Company. As well, the threshold for reporting a weakness of internal controls 

over financial reporting should be of a “material weakness” rather than “reportable deficiency.”  

  

During the quarter ended June 30, 2022, we assessed the effectiveness of our internal control over financial reporting related 

to the period and reassessed for the comparative periods (“Periods”). Based on that evaluation and due to the material weakness 

described below, the CEO and CFO concluded that the Company’s disclosure controls and procedures, and internal controls 

over financial reporting, for the periods were not effective in respect of the analysis and evaluation of certain technical 

accounting matters. 

  

Identification of material weakness in internal control over financial reporting 

During the reporting periods presented, management did not maintain effective control over the interpretation and application 

of technical IFRS matters on the accounting for certain contractual arrangements for BOO programs, particularly the repurchase 

agreements guidance in IFRS 15, Revenue from Contracts with Customers and IAS 28, Investments in Associates and Joint 

Ventures.  The resulting restatement, related mainly to the interpretation of accounting standards regarding the recognition of 

capital sales and related BOO project costs and associated government grants, was identified upon review of the historical 

accounting treatment and in discussions with the Company’s independent auditor.  

  

A material weakness is a deficiency, or combination of deficiencies, in internal control over financial reporting, such that there 

is a reasonable possibility that a material misstatement of the Company’s annual or interim financial statements will not be 

prevented or detected on a timely basis. As a result of the restatement, management determined there was a material weakness 

in internal control over financial reporting. 

  

In light of the material weakness, management conducted a thorough review of all significant contractual arrangements for the 

BOO projects for the last 5 years, has involved another one of the big 4 international professional services firm in the preparation 

of its restated financial statements and has commenced a plan to add additional internal technical accounting specialist 

resources. As a result of this review, management believes that there are no remaining material inaccuracies or omissions of 

material fact and, to the best of its knowledge, believes that the presented consolidated financial statements, including the 

restated comparative figures, fairly present in all material respects the financial condition and results of operations for the 

Company in conformity with international financial reporting standards. 

  

Remediation of material weakness in internal control over financial reporting 

Management is committed to the planning and implementation of remediation efforts to address the material weakness.  These 

remediation efforts are underway and intended to address the material weakness and enhance the overall financial control 

environment, including steps to address the evaluation, applicability, and documentation of the impact of technical accounting 

matters on an ongoing basis. The remediation of the material weakness is ongoing, but it will not be considered as remediated 

until the applicable controls operate for a sufficient period of time and management has concluded through testing, that these 

controls are operating effectively.   

  

No assurance can be provided at this time that the actions and remediation efforts of the Company will effectively remediate 

the material weakness or prevent the occurrence of other significant deficiencies or material weaknesses in the Company’s 

internal controls over financial reporting in the future.  

 

CRITICAL ACCOUNTING ESTIMATES AND JUDGMENTS 

The preparation of the Company’s consolidated financial statements requires management to make judgments, estimates, and 

assumptions that affect the reported amounts of revenue, expenses, assets and liabilities, and the disclosure of contingent 

assets and liabilities, at the end of the reporting period. However, uncertainty about these assumptions and estimates could 

result in outcomes that require a material adjustment to the carrying amount of the asset or liability affected in future periods. 

The Company based its assumptions and estimates on parameters available when the consolidated financial statements were 

prepared. Existing circumstances and assumptions about future developments, however, may change due to market changes 

or circumstances arising beyond the control of the Company. Such changes are reflected in the assumptions when they occur. 

 

FINANCIAL INSTRUMENTS 

As at June 30, 2022, the Company had an embedded prepayment option on our outstanding Rialto Bonds that was an asset 

balance of $4,526.  
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FUTURE ACCOUNTING POLICY CHANGES 

From time to time, new accounting pronouncements are issued by the IASB or other standards-setting bodies and are adopted 

as of the specified effective date. The new and amended standards and interpretations that are issued, but not yet effective, up 

to the date of issuance of our financial statements are disclosed below. We intend to adopt these new and amended standards 

and interpretations, if applicable, when they become effective. 

 

ADDITIONAL INFORMATION 

Additional information relating to the Company, including the Annual Information Form, is available on SEDAR at 

www.sedar.com.  


