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Disclaimer
Cautionary Note

The information contained in this presentation is provided by Wildpack Beverage Inc. (“Wildpack” or the “Company”) for informational purposes only and does not constitute an offer to issue or arrange to issue, or the solicitation of an offer to issue, securities of Wildpack or
other financial products. The information contained herein is not investment or financial product advice and is not intended to be used as the basis for making an investment decision. The views, opinions and advice provided in this presentation reflect those of the individual
presenters, and are provided for information purposes only. The presentation has been prepared without taking into account the investment objectives, financial situation or particular needs of any particular person. No representation or warranty, express or implied, is
made as to the fairness, accuracy, completeness or correctness of the information, opinions and conclusions contained in this presentation. To the maximum extent permitted by law, none of Wildpack or its directors, officers, employees or agents, nor any other person
accepts any liability, including, without limitation, any liability arising out of fault or negligence, for any loss arising from the use of the information contained in this presentation.

Forward-Looking Statements and Information

Certain information set forth in this Presentation contains forward-looking statements or forward-looking information under applicable securities legislation that involve substantial known and unknown risks and uncertainties. These forward-looking statements or
information are subject to numerous risks and uncertainties, certain of which are beyond the control of the Company. Such forward-looking statements are based on current expectations, estimates and projections about Wildpacks’ industry, management beliefs and certain
assumptions made by management. Readers are cautioned that the factors and assumptions used in the preparation of such information, although considered reasonable at the time of preparation, may prove to be imprecise or incorrect and, as such, undue reliance should
not be placed on forward-looking statements or information. Forward-looking statements or information typically contain statements with words such as “anticipate”, “believe”, “expect”, “plan”, “intend”, “estimate”, “propose”, “project”, “should”, “target”, “will”, “may”,
“potential” or similar words (including negative and grammatical variations) suggesting future outcomes or statements regarding an outlook. Forward-looking statements or information in this Presentation include, but are not limited to, statements or information with
respect to: the anticipated impact of the Company’s acquisitions on its performance, including but not limited to the acquisition of L&S (as defined herein); the anticipated performance of the Company’s operations; the Company’s plans to market, sell and distribute its
products; the Company’s business strategy and objectives and plans; expected demand for the Company’s products and services; and other expectations, beliefs, plans, objectives, assumptions, intentions or statements about future events or performance.

Actual results, performance or achievements could differ materially from those expressed in, or implied by, these forward-looking statements or information and, accordingly, no assurances can be given that any of the events anticipated by the forward-looking statements
or information will transpire or occur, or if any of them do, what benefits the Company will derive therefrom. In addition to other factors and assumptions which may be identified in this Presentation, assumptions have been made regarding, among other things: the impact
of the acquisitions made by the Company as described herein, including but not limited to the acquisition of L&S, meeting or exceeding the currently anticipated impact on the Company’s performance; contractual customers not defaulting on their obligations; maintaining
current pricing of filling products and cans; can suppliers not defaulting on their contractual obligations; historical throughput per shift being matched on scale; new equipment meeting factory specified throughput; projected inputs not materially deviating from inflationary
growth; the Company expanding to adequately create capacity for demand; seasonality being consistent with historical seasonality; the Company being able to secure financing to build production lines; human resources being adequately scaled to meet operational
requirements; the Company’s assumptions around the proportions of fixed and variable costs being accurate; direct labour being reduced by automation; no material increases in utility cost in excess of general inflationary rates; revenue targets being met for adequate
scale; the proportional scale of revenue growing in excess of management cost; selling expense proportionally decreasing due to more sales per salesperson; increased facility space utilization with new ERP; amortization of managers being properly projected by the
Company; more efficient use of human capital due to adequate scale of like requirements leading to expert efficiencies; back-office costs growing at a slower rate than revenue; the Company succeeding in its expansion plans; the impact of competition from other industry
participants; the general stability of the economic and political environment in which the Company operates; the timely receipt of any required regulatory approvals for the business plans of the Company; the ability of the Company to obtain qualified staff, equipment and
services in a timely and cost efficient manner; the anticipated demand for the Company's products and services; currency, foreign exchange and interest rates; the regulatory framework regarding taxes and regulatory matters in the jurisdictions in which the Company
operates; the success that the Company will have in developing its products and services and the results from such products and services; that counterparties to material agreements will perform in a complete and timely manner; that the Company will have sufficient
capital to conduct its business plan as well as those risk factors outlined under the heading “Risk Factors” in the filing statement in respect of Wildpack which is available under the Company’s profile at www.sedar.com. Readers are cautioned that the foregoing list is not
exhaustive of all factors and assumptions which have been used.

http://www.sedar.com/
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Disclaimer
Forward-looking statements or information are based on current expectations, estimates and projections that involve substantial known and unknown risks and uncertainties which are beyond the control of the Company and which could cause actual results to differ
materially from those anticipated by the Company and described in the forward-looking statements or information. Although the Company has attempted to identify important factors that could cause actual actions, events or results to differ materially from those described
in the forward-looking statements, there may be other factors that cause actions, events or results not to be as anticipated, estimated or intended. All subsequent forward-looking statements or information, whether written or oral, attributable to the Company or persons
acting on its behalf are expressly qualified in their entirety by these cautionary statements. Furthermore, the forward-looking statements or information are made as at the date of this Presentation and unless required by law, the Company undertakes no obligation to
update publicly any forward-looking statements, whether as a result of new information, future events, or otherwise to reflect future events or circumstances or reflect the occurrence of unanticipated events.

Future-Oriented Financial Information

To the extent any forward-looking statements in this Presentation constitute future-oriented financial information or financial outlooks within the meaning of applicable securities laws, such information is being provided to demonstrate the Company’s internal projections
and readers are cautioned that this information may not be appropriate for any other purpose and that they should not place undue reliance on such future-oriented financial information and financial outlooks. While such information has been prepared using assumptions,
including projections and forecasts, considered reasonable by management of the Company at the time of preparation, such assumptions may not materialize as forecast as a result of unanticipated events and circumstances that may occur subsequent to the date of the
forecast. Accordingly, there is a very high risk that actual results achieved will vary from the forecast results and that such variations may be material. There is no representation from the Company that actual results achieved will be the same in whole or in part as those
forecast. Future-oriented financial information and financial outlooks, as with forward-looking information generally, are, without limitation, based on the assumptions and subject to the risks set out above and elsewhere in this Presentation.

Non-IFRS Measures

This Presentation refers to certain financial performance measures that are not defined by and do not have a standardized meaning under International Financial Reporting Standards (termed "Non-IFRS measures"). Non-IFRS measures are used by management to assess the
financial and operational performance of the Company. The Company believes that these Non-IFRS measures, in addition to conventional measures prepared in accordance with International Financial Reporting Standard, enable investors to evaluate the Company’s
operating results, underlying performance and prospects in a similar manner to the Company’s management. As there are no standardized methods of calculating these Non-IFRS measures, the Company’s approach may differ from those used by others, and accordingly, the
use of these measures may not be directly comparable. Accordingly, these Non-IFRS measures are intended to provide additional information and should not be considered in isolation or as a substitute for measures of performance prepared in accordance with International
Financial Reporting Standards. The Company defines EBITDA as earnings before interest tax depreciation and amortisation and EBITDA Margin % as EBITDA divided by total revenue. We are presenting these measures because we believe that our current and potential
investors, and many analysts, use them to assess our current and future operating results and to make investments decisions. Management uses these measures in managing the business and making decisions. EBITDA and EBITDA Margin % are not intended as a substitute
for IFRS measures.

Market and Industry Data

Market data and industry forecasts contained in this Presentation have been obtained from industry publications, various publicly available sources and subscription-based reports as well as from management’s good faith estimates, which are derived from management’s
knowledge of the industry and independent sources that management believes to be reliable. Industry publications, publicly-available sources and subscription-based reports generally state that the information contained therein has been obtained from sources believed to
be reliable. We have not independently verified any of the information from such third-party sources nor have we ascertained the validity or accuracy of the underlying economic assumptions relied upon therein. The Company hereby disclaims any responsibility or liability
whatsoever in respect of any third party sources of market and industry data or information.

Currency

Unless otherwise indicated, all dollar references herein refer to Canadian dollars (C$).

Cautionary Note To United States Investors

This presentation does not constitute an offer of shares for sale in the United States or to any person that is, or is acting for the account or benefit of, any U.S. person (as defined in Regulation S under the United States Securities Act of 1933, as amended (the "Securities 
Act")), or in any other jurisdiction in which such an offer would be illegal. The Company’s shares have not been and will not be registered under the Securities Act.
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Q3 Wins

Total Can Volume

36%
Q/Q

Gross Margin

56%
Q/Q

Adjusted EBITDA

137%
Q/Q

Total Acquisitions

2
Q3

Run Rate Decorating
Capacity Added

48m
Q/Q

Printing Line
Installation

1
Q3

Filling Quality 
Assurance Yield

35%
Q/Q

Key Leadership
Hires

9
Q3
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Wildpack Opportunity

Lack of manufacturing 
capacity

Fragmented services and 
vendors

High costs of shipping 
and production 
inefficiencies

Access to sustainable 
format for ready-to-

drink packaging
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Delivering A Solution

Run Rate Capacity

98%
Q/Q

Facility Footprint

67%
Q/Q

Customer Cost 
Per Shipment

14.3%
Q/Q

Total Can Volume

36%
Q/Q
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Year over year

Period Revenue (in US 000s) Adj. EBITDA (in US 000s)

Nine-month period ended 
September 30, 2021 $21,638 $776

Nine-month period ended 
September 30, 2020 $3,170 $(1,535)

Y/Y Change 583% +$2,311
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Looking Long-term
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Land and Sea – Beyond the Financials
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Q3
Financials

1
1
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Q3 By The Numbers

Q3 2021

19.7%
Q2 2021

12.6%
Q/Q Improvement

+56%

Q3 2021

(1.49m)
Q2 2021

(2.04m)
Q/Q Improvement

+27%

Revenue

$7.07m
Gross Profit

$1.39m
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Q3 Financials
Revenue Selling Expenses Professional Fees

Q3 2021

$7.07m
Q3 2021

$331k
Q3 2021

960k

Q2 2021

$8.14m
Q2 2021

$420k
Q2 2021

79k
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Q3 Financials Con’t
Salaries, Wages & Benefits Share Based Compensation Working Capital

Q3 2021

$971k
Q3 2021

$269k
Q3 2021

$6.6m
Q2 2021

$365k
Q2 2021

$238k
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Q3
Growth

1
5
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Places Pipeline People
CraftPAC, LLC Sara Coyle

Vertical Distilling, LLC Ken Roessler

Growth – Three Ps

Longmont

Marietta
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Our Largest Acquisition To Date
Company Overview
 Land and Sea (“L&S” or the “Company”) is a packaging distributor with a focus on

the high-volume aluminum can brokering business.

 The Company was established in 1986 and is based in Grand Rapids, Michigan.

 L&S brokers an average of 90 million cans annually across 15 different US states with
a strong presence in the craft beverage space.

 Roughly 90% of L&S revenue is related to cans and can-related items including; can
ends, can carriers, cartons, and trays.

 L&S has differentiated their offering by providing customers with ancillary services
including; graphic design, warehousing, packaging engineering support, material
selection, and conventional printed can options.

Transaction Overview

Key Company Highlights The Facility

Diversified 
Customer Base Strategic RelationshipsEstablished Roots

Operating since 1986, L&S has developed a leading reputation in the can brokering 
business.

 This reputation has allowed L&S to develop relationships with suppliers & customers 
that span many years.

Consideration
• Total Consideration of US$37.3 million on a debt-free basis
• 70% payable in cash and 30% payable by way of common shares

Accretion • Expected to be instantly accretive to Wildpack on key profitability 
metrics prior to realizing any synergies

Lock ups 
Holdback&

• A portion of the purchase price will be held back by Wildpack
• Shares issued will be subject to lock up agreements
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L&S Historical Financials
Revenue & Gross Margin (US$ millions)

$5.7 

$7.3 

$15.8 

$23.2 

28%

22%

26%
24%

2018A 2019A 2020A 2021E

Revenue Gross Margin

EBITDA & EBITDA Margin (US$ millions)

$0.7 
$0.5 

$2.9 

$4.6 

12%

7%

18%

27%

2018A 2019A 2020A 2021E

EBITDA EBITDA Margin

2021E figures represent 9-months YTD annualized as at September 30, 2021.

Generates Operational Synergies

Increased Scale and Relevance

Enhanced Capital Markets Profile

Accretive to Shareholders

Fits Strategic Business Plan

Strategic Rationale
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Ball Changes Printed Can Minimums
Longstanding relationship with Ball Corporation is critical piece of relationship
 Ball has increased the minimum order of printed cans from 1 truck to 5 trucks per SKUs.

 Ball is seeking methods to increase efficiency and output. They have a ~1 Billion can shortage in the middle market.

 Ball consolidating its customer base and is directing customers to preferred distributors to source cans and
alternative decorating methods.

 When Ball expands its capacity, customers who rank higher are first to receive additional inventory; when capacity is
constrained, customers who rank lower are first to lose allocation.

 Wildpack is one of ~11 distributors in the country.

 Land and Sea has a 10-year history of working with Ball

 Wildpack is the only distributor that offers co-packing, sleeving and printed can brokering.

 Ball announcement will force more companies into sleeved cans in the interim.

 Wildpack has the ability to broker international printed cans.

 Ball consolidating its customer base, Ball is directing customers to preferred distributors to provide cans and
alternative decorating methods.

 L&S customers average order is well above 5 trucks per SKU

(NYSE: BLL)
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Domestic 
Printed 

International 
Printed

Pressure 
Sensitive 
Labeled

Heat Shrink 
Sleeved

Slow Speed 
Can Printed

The New Landscape in Decorating

$0.14 $0.18 $0.26 $0.28 $0.36

5 Trucks

Brokers Competitors

Actively pursuing as 
technology advances

Customer Concentration due to Price / Size

1 Truck 1/25 Truck 1/25 Truck 1/25 Truck
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Q3
Operations

2
1
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Fortified operational leadership team

Increased automation to improve quality, yield and throughput

Replaced carbonation and heat exchangers in Baltimore facility improving time between 
batches by 50% and yields by 35%

High speed decorating lines completed in Las Vegas and Baltimore facilties increasing 
production capacity

Successfully implemented our ERP system in Marietta facility, Longmont facility 
implementation scheduled for Q4 2021

Network effect has improved freight rates and spot market prices throughout the supply 
chain for customers

Operational Improvements
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Q&A
Thank You!

2
3
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